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Here are 20 key questions buyers (and agents) should be asking during initial tours of
pre-construction homes or condos:

Key Questions to Ask When Buying Pre-Construction in Mexico

1. How many units are sold, and how long has the project been for sale? This helps
determine how successful the project really is.

2. Where are the buyers from? Are they locals, or from specific cities or countries? Did
they pay full price or get discounts? Cash or financing?

3. Is this the first phase, or have prices already increased? Early-buyer pricing can be a
huge benefit — or already gone.

4. How many developments has this builder completed in the last 10 years — in this
area? Track records in other areas may not reflect what happens here.

5. How many principals are in the development company? Are they building with bank
financing or their own capital? Who is ultimately responsible?

6. What happens if only 30% of units are sold? Will you still get your condo?

7. Why are you buying pre-construction? Can you buy a finished product with the title
now instead?

Pre-Contract & Due Diligence

8. Review the sales package. Are the renderings detailed and accurate?

9. Before signing a contract, make a reservation or letter of intent (LOI).

10. Ask for a due diligence period so your agent and their legal team can investigate
ownership, permits, finances, and the developer’s capacity to complete the build.

11. Only put a refundable deposit in escrow — don’t risk losing money if the contract
turns out to be unfair.

The Contract: What to Look For

12. Payment terms should be based on construction milestones, not arbitrary dates.
13. The contract should be fair and protective for both parties.
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Typical payment structures may be 30/30/30/10 or similar — know what you’re
signing.

Try negotiating with a lower deposit (e.g. 5%) or offer a higher one for a better price.
Ask what happens if construction fails — getting money back can be extremely
difficult.

Ensure the contract includes permits, finishes, and details of what’s included.

Hold back 5-10% of the final payment until title and delivery documents are provided.
Understand resale limitations. Many contracts prevent resale before title is issued —
flipping may not be allowed.

Be cautious and critical. Pre-construction can be great, but it’s risky. Protect yourself.




